home selling

Top Real Estate Agents
o OQffer Advice for Selling
Your Home

|.Inrf Livirgg magarine has partnered with some of the
top real estate agents im the coantry to I\rllmg o
|:|p;|.|.|e'-. on what's I'..1|,l'!1-.'|1||1|:: with the real estate market
on a local level, as well as 4'-r|n|.5|nB advice for s |I||:J.'_
vour home in the current market

Susan Albright of The Riverside Realty Group
in Fairfield, CT, reports that real estate sales in the
Fairfield County market are down 30 percent companed
with the same period a year ago, and prices are down
seven percent

“Toaventory levels are r-.tll;.‘_hh' where they were at
this time last vear” Susan s, "The average nuwimber
of days on the market for properties that were under

contract in Ociober 2008 stretched

wit e 127 days, a

Ik YEAE |‘:i3.'f|. The entry level and the hip:|'| e of our
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muarket are active and are doing better than the middle
of the market” Susan says

“Buvers are I-:u'ukm-;_ for value, and homes that are
priced correctly for current market conditions are
selling,” savs Susan. "There is very lintke room for ernor
in this market and working with a great agent will make
||1|.' I\.Ii]:l.'ll.'rI\lL' m 'l‘u'lll\.'||'l|.'|' OF Al YOuir I'.I".I"'\:I.' '\-I.'”'\I-..I

In the greater Washington, DUC., area, Karen Brown
with The Nilsen Team/Long and Foster reports that the
suUTge in hivme sabes i northern '..'ir|1|r|:.'| can b attrabuted

to the low interest rates and the recent election. An

i'll-\. rease in '.Ell' numiber of I‘l'rltllli.B h\.\l'l':l.' \.l.ll."\ OVeET |I'|I.'
last three months is a positive sign of the transitioning
real estate market.

.".L\ilrljl.ll_ﬂ to Karen, “It's almost !.'II.II.lIIli.'I.'LI that
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loan options will become maore limited. Now is a great
time to sell your house, as maost selbers are waiting wnil
the spring. which will mean more imventory for buyers.
As long as vour howse is priced well, shows well, and is
I'Iliﬂ'k.f!l;'l.l l.'l:lrrl.'Lﬂ:l'. :i'iil.l \'a'.lll }4'". :-I.Illr III'Iﬂ'IE."
“Residential real estate in Mew Jessey continues 1o be
challenging.” says Smitha Ramchandani with Weicher
Realtors in the greater New Jersey area. “But homes that
appeal 10 a bigger base of potentizl buyers are still selling—
homes that are located in prime Jocations, near public
transportation and magor rowtes. The other trend is toward
smaller to mid-sized homes, and casy-to-maintan or
UPIJJ.'E’{. I"II.III'IE!\.-|
Smitha reports that “scllers
whie are determined 1o sell need 1o
forget about the real estate market
of just a few years ago. Those
who are scrious about selling
are starting to price their homes
more accurately and are not
W.l.illﬁﬁ b e the market.
“It's a good time for sellers
who are looking 1o buy a new
home,” Smitha says. “They may
have to sell for less, but they
may also pay a bot less for the
new home they buy”
."'u.'tunlinﬁ 1o Sonia Hollins of EXIT Premier Heal
Estate in the greater Boston area, "the Commonwealth
has seen an average decline of nine percent in market
value, But communities that border or are within close
proximity to Boston have not seen as dramatic a drop
ini their pricing and relative days on market.
“Regardless of the market, there is no secret to
successful real estate sales,” says Sonia, “Price, above
all else, will determine whether a howse 1= sold in an
acceptable amount of time or not. 11 always about supply
and demand. Since some homeowners have not sdjusted

"Buyers are looking for value,
and hames that are priced
correctly for current market

conditions are selling. There is

very little raom for
error in this market and
working with a great agent
will make the difference
in whether or not
your house sells”

their pricing to meet woday's needs, the inventory available
to potential homeowners has increased, building a
buyers' market. If a home is priced properly, the buyer
will see the value”

Somia advises, *With the amount of inventory on
the market, wellers should nor make the mivtake of
putting their hoame on the market prematurely, First
impressions count and you may not get a second
chance with a particular buyer. Losing a weck on the
market in the interest of getting everything ready is
well worth the time.”

Mare Gordon with Long and Foster in the greater
l'h||.1..|q.'lp|'|'i.n area says, *The
Main Line Philly market is con-
sidered stable, Compared 10 Last
year's sales, the average price of
8564,168 i down by $10,733,
or less than two percent. The
average number of days a house
was on the market increased by
|:ur||',.- o, to 69 days

“Properties that sold quickly
sold near or above the asking
price,” says Marie, "but the
longer a property stayed on
the market, the ratio of lisi-
to-sales-price increased. Sellers
who priced cormectly right out of the gate netted higher
returas,

"With excessive imventory, luctuating interest rates,
and dropping housing prices, buyers have feli no
urgency, ohserves Marie. “They secm to be waiting
for the market to hit botom. Historically, once tha
happens, there is a flurry of sales activity.

“This spring. the slow economy will generate lower
Imerest r.|lrs.."1.'|:.1 Marse, “which shiuled mativare |1I.I:r'ﬂ'\
Hoaesing has atwarys bed the way outl of our economy’s

corrections” ™
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